
  
 

 

Introduction:  
 
This disclosure document (this “Disclosure Document”) provides an overview of the fees and other 
compensation charged for or otherwise related to brokerage services provided by Private Client Services 
with respect to certain employee benefit plans that have opened a brokerage account at Private Client 
Services (“Brokerage Account”). This document is intended to include the information required by the 
Department of Labor regulation under Section 408(b)(2) of the Employee Retirement Income Security 
Act of 1974, as amended (“ERISA”), which is commonly known as the service provider fee disclosure 
rules (referred to herein as the “408(b)(2) Regulation”). You may access the full text of the Department of 
Labor’s final 408(b)(2) Regulation at 
http://www.dol.gov/ebsa/pdf/2012-02262-PI1.pdf.  
 
This Disclosure Document should be read in conjunction with your client agreements and other account 
related documents, the product information (e.g., the prospectus and statement of additional information, 
descriptive brochure, offering memoranda) and similar documents for any products or securities purchased 
for or held in your Brokerage Account (collectively referred to as “Client Documents”). The Client 
Documents provide detailed information regarding services, fees, personnel, other business activities and 
financial industry affiliations, as well as potential conflicts of interest.  
 
The following information reflects our current arrangements for services that may be provided to or 
offered to your plan in connection with its Brokerage Account at Private Client Services. The fees paid or 
received by Private Client Services in connection with your Brokerage Account is totally dependent on the 
transactions, services, and the securities and products purchased for or held in it. Your plan may also 
receive services from other Private Client Services affiliated businesses and non-affiliated service providers, 
such as a third party administrator. To the extent that you receive services from Private Client Services 
that are outside of the scope of the services covered by this Disclosure Document, such as investment 
advisory or custody, please refer to the disclosure documents specifically relating to those services. For 
services and related fees and expenses associated with services provided by parties not affiliated with 
Private Client Services, please refer to the disclosure documents provided by those service providers or 
contact them directly. 
 

 Explanation of Services: Private Client Services makes available to your plan a wide variety of 

brokerage services. These services include execution of securities transactions entered into by the plan, 
such as transactions involving mutual funds, exchange traded funds (“ETFs”), traded options, unit 
investment trusts (“UITs”), stocks, and fixed income securities. Private Client Services may further assist 
with account maintenance duties, including account set up and updating, client trading and processing 
journals, and other account maintenance-related services. These services may include certain sub-services 
that are not specifically stated. For more information regarding brokerage services that Private Client Services makes 
available to your plan, please review your Client Account Documents.  

 
Explanation of Status/Capacity:  

In providing the services contemplated under the Client Documents, Private Client Services operates solely 
in the capacity of a U.S. registered broker-dealer, and is not acting as a fiduciary under ERISA to your 
plan.  
 

http://www.dol.gov/ebsa/pdf/2012-02262-PI1.pdf


 

PCS 408(b)(2) Disclosure – Brokerage Services           Page 2 of 7

 

 
Explanation of types of compensation:  
Direct Compensation means payments made directly by the plan for services rendered to the plan. Direct 
compensation disclosed in this Disclosure Document are dollar amounts earned and retained by Private 
Client Services on a cash basis.  
 
Indirect Compensation means compensation received from sources other than directly from the plan or 
plan sponsor. In certain circumstances, the payment of indirect compensation to Private Client Services 
may depend on several factors, including the elapsed time period during which securities are held at Private 
Client Services.  
 

Direct Compensation:  
Pursuant to the Client Documents, the Brokerage Account is subject to several types of fees that may be 
charged to and deducted directly from the Brokerage Account. The amount shown below is the maximum 
fee amount that may be charged.  
 

Account Fees: 
Fee Type  Fee  

Annual Account Maintenance Fee (IRA) $50.00 per year 

Account Transfer Fees (ACAT) $65 per transfer (self-directed accounts)  

Check Delivery Fees (Overnight Mail) $20.00 (Weekday) $30.00 (Weekend) 

Outgoing Fed Wire Fee  $30.00 per domestic wire transfer  

ACH Return Charge  $30.00 per returned transaction  

Safekeeping-Foreign $5.00 

Safekeeping-Name $2.00 

Security Transfer Fees  $25.00 

Account Termination Fee (IRA) $100.00 

 

Commissions: Private Client Services may receive from the Brokerage Account transaction-based 
compensation in the form of commissions for effecting securities transactions (e.g., purchases and sales 
of stocks, bonds, ETF shares, mutual fund shares and traded options). The commission rates applicable 
to your Brokerage Account will vary by type of account and other factors (e.g., trading activity, type of 
security, transaction size, market and market conditions, overall relationship). Certain minimum 
commissions may apply. In all cases, the amount of commission charged on any particular trade will be 
disclosed on your trade confirmation or account statement.  
 

Mutual Fund Sales Loads and Commissions: Private Client Services may receive sales loads and 
commissions for the purchase of certain mutual fund shares in the Brokerage Account. The rates of the 
sales loads and commissions, if applicable, are specified in the mutual fund’s prospectus and statement of 
additional information (collectively referred to as the “prospectus”). For more information regarding these fees, 
please refer to the mutual fund’s prospectus.  
 

Indirect Compensation Paid from Sources Other than the Plan:  
 
Mutual Fund Investments: Private Client Services may receive compensation from mutual funds and 
their affiliates in connection with client investments in shares of such mutual funds. The types of payments 
are:  
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▪ 12b-1 Fees/Selling Fees – These fees are charged against the assets of the mutual fund on a 
continuing basis as compensation for providing certain distribution and shareholder services. 
These fees are described in the mutual fund’s prospectus.  

▪ Shareholder Servicing Fees – These fees are charged against the assets of the mutual fund on a 
continuing basis as compensation for providing certain shareholder services, such as maintaining 
call centers, keeping shareholder records and responding to shareholder requests. These fees are 
described in the mutual fund’s prospectus as part of the fund’s “other expenses”.  

 
Investments in Variable, Fixed and Immediate Annuities and Whole Life Insurance Policies: 
Private Client Services may receive compensation from and with respect to client investments in variable, 
fixed and immediate annuities as well as whole life insurance policies.  
 

Commissions: Each time an annuity is purchased through your Brokerage Account, Private 
Client Services is paid a commission by the provider. The commission amount for the initial 
purchase and subsequent payments to existing annuity contracts typically ranges from 1% to 
6.25% of the purchase premium. In certain instances Private Client Services is paid an asset based 
commission which ranges from 0 to 1.25% of the annuity contract value in the second to tenth 
year the annuity contract is in force. Commissions on annuities vary by product type.  
 
Revenue Sharing: For each variable annuity product offered, Private Client Services seeks to 
collect from the provider a support fee, also known as revenue sharing. There is no revenue-
sharing payment with respect to fixed or immediate annuities or whole life insurance policies. The 
revenue-sharing payments received in connection with variable annuity products are in addition 
to the mortality and expense risk charges, administrative fees, contract maintenance or annual fees, 
applicable contingent deferred sales charges and underlying subaccount expenses charged in 
connection with the annuity and disclosed in the prospectus. Revenue-sharing payments are paid 
out of the provider’s revenues or profits. However, the provider’s revenues or profits may in part 
be derived from product fees and expenses described in the prospectus. No portion of these 
revenue-sharing payments is made by means of brokerage commissions generated by the provider, 
the subaccount investment companies and/or their affiliates. Private Client Services receives 
separate revenue sharing fees charged at different rates from mutual fund families whose funds 
Private Client Services offers directly, which may include fund families whose products are offered 
within a provider’s variable annuity subaccount, but not with respect to assets held within such 
subaccount.  
Currently, annuity providers pay revenue-sharing fees on variable annuity assets of up to 0.05% 
per year ($5 per $10,000), calculated quarterly, based upon the aggregate value of variable-annuity 
assets (including assets invested in fixed-rate accounts within variable annuities) invested in 
contracts for which CGMI is designated as the broker/dealer or agent of record, to the extent 
such contracts have been in force for more than one year. Providers may also pay an additional 
fee ranging up to 0.20% ($20 per $10,000) of the initial premium payments on new contracts or 
of subsequent premium payments to existing contracts. These fees are subject to change. This rate 
is subject to volume discounting (that is, as the number of assets increases, the basis-point charge 
for those assets will decrease).  
 
 Whole Life Insurance:  
Each time a whole life insurance policy is purchased through your Brokerage Account, Private 
Client Services is paid a commission by the provider. The provider generally pays Private Client 
Services a commission which typically ranges from 90% to 114% of such insurance policy’s first 
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year premium payment, up to 6% of the second year’s premium and up to 2.5% of the premium 
in subsequent years.  
 

 

Additional disclosures regarding compensation that may be received by Private 
Client Services or related parties including sub-contractors:  
 
Private Client Services or a related party, including a sub-contractor, may receive other forms of 
compensation not disclosed above. Generally, these payments are not attributable to any individual 
account or client.  
 
Marketing Support, Conferences, Sales Meetings, and Similar Activities: Private Client Services may 
receive marketing and training support payments, conference subsidies, and other types of financial and 
non-financial compensation and incentives from mutual fund companies, insurance and annuity 
companies and other investment product distributors, investment advisors, broker-dealers and other 
vendors to support the sale of their products and services to Private Client Services clients. These payments 
may include reimbursement for Private Client Services’ participation in sales meetings, seminars and 
conferences held in the normal course of business. These payments may also include reimbursements for 
costs and expenses incurred by Private Client Services in sponsoring conferences, meetings and similar 
activities. These payments are received by Private Client Services in connection with all of its client 
accounts and are not dependent on or related to the amount of assets invested in your Brokerage Account. 
Because they are based on all of Private Client Services’ client accounts, they cannot reasonably be allocated 
to any particular account. The providers independently decide what they will spend on these types of 
activities and do not share this information with Private Client Services subject to regulatory guidelines 
and Private Client Services policies. The amount of any expense reimbursement or payment to Private 
Client Services is dependent on which activities Private Client Services participates in or sponsors the 
amount of that participation and other factors and is determined by the provider.  
 
 
Receipt of Gifts, Gratuities and Nonmonetary Compensation to Private Client Services: From time 
to time, third-party vendors (such as investment product distributors and providers, mutual fund 
companies, investment advisors, insurance and annuity companies, broker-dealers, wholesalers, etc.) may 
provide Private Client Services with non-monetary gifts and gratuities, such as promotional items (i.e., 
coffee mugs, calendars or gift baskets), meals, sporting events and access to certain industry related 
conferences or other events (collectively, “gifts”). Private Client Services has implemented policies and 
procedures to comply with current regulations intended to ensure that Private Client Services and its 
employees worldwide avoid actual or perceived conflicts of interest when giving or receiving gifts and 
entertainment from relevant parties, and comply with all applicable laws and regulations including the U.S. 
Bank Bribery Act and the U.S. Foreign Corrupt Practices Act. Under the Private Client Services policy, 
the maximum value that may generally be received by any individual in any calendar year for a gift is 
$100.00, and for meals and entertainment the maximum is $250.00 per event. Entertainment must be 
appropriate, customary and reasonable and clearly not meant to influence Private Client Services business 
or serve as a “quid pro quo” for it to be accepted by Private Client Services. To the extent any gift, gratuity 
or non-monetary compensation is paid to or received by Private Client Services, Private Client Services 
believes it is insubstantial with respect to any account or client.  
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Pershing:  
Private Client Services has retained Pershing, a non-Private Client Services related entity, to act as its 
clearing firm and to provide certain custody and clearing services as described in your Client Documents. 
These services, such as the execution and settlement of securities transactions, custody of securities and 
cash balances and certain account related activities (e.g., account statements, recordkeeping), are provided 
under a written Clearing Agreement between Pershing and Private Client Services. Private Client Services 
acts as introducing broker for your Brokerage Account. Pershing may receive revenue sharing and other 
payments for those assets held with Pershing.  
 
The following chart shows transaction-based fees that may be paid to Pershing in connection with your 
Brokerage Account. The amount shown is the maximum fee amount that Private Client Services will pay 
Pershing. There may also be additional payments between Pershing and Private Client Services that are 
asset-based and not disclosed below. 

Service/Transaction  Fee Paid to Pershing  

Administrative/Maintenance Fee (IRA) $50.00 

Account Transfer Fee (IRA non-ACAT)  $50.00 maintenance + $100.00 closing fee.  

ACH return fees  $30.00 per event  

Account Statement (Paper) $1.00 per event  

Duplicate Confirmation Fee  $1.00 per event  

Tax Statement (Duplicate) $2.00 per event  

Stop payment Fee  $30.00 per event  

Overnight mail fee  $20.00 (Weekday) $30.00 (Weekend) 

Overnight mail fee (Foreign) $30.00 (Weekday) $35.00 (Weekend) 

Inactive account fee*  $25.00 (Retail)  $15.00 (MF Only) 

Clearance Services for Equities, Options and 
Fixed Income  

$2.50 per transaction  

Clearance Services for Mutual Funds and UITs  $0.25 -$2.50  

Margin Extension $20.00 per event 

COD Extension $10.00 per event 

Loan Processing $50.00 per event 

Foreign Settlement Fee  Depends on market $50.00 - $75.00 

Paper Delivery Surcharge for statements and 
confirms  

$1.00 per event  

Foreign Safekeeping  $5.00  

Security Transfers (CRS, Legal, Restricted Legal 
etc.)  

$10.00 - $60.00  

Equity Dividend Reinvestment $1 per security, per investment 

DK Delivery items  $10.00 

Securities Information Center (as Indirect 
Inquirer by Broker Dealer for any SIC activities)  

$200.00 per year  

Books and Records Client Notification Fee $1.50 per notification 
 

*Inactive accounts are defined as holding a security position for a calendar year January 1 – December 31 without 
generating a trade.  

 

 
The following disclosures have been provided by Pershing for inclusion in this Disclosure Document:  
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Pershing Mutual Fund Fees. Pershing has entered into agreements with certain mutual fund 
companies that pay Pershing for performing certain services for the mutual fund. Pursuant to 
these agreements, Pershing receives fees for operational services from mutual funds in the form 
of networking or omnibus processing fees. The reimbursements are remitted to Pershing for its 
work on behalf of the funds. This work may include, but is not limited to, sub-accounting services, 
dividend calculation and posting, accounting, reconciliation, client confirmation and statement 
preparation and mailing and tax statement preparation and mailing. These reimbursements are 
based either on (a) a flat fee ranging from $0 to $20 per holding or (b) a percentage of assets that 
can range from 0 to 15 basis points for domestic funds and 0 to 30 basis points for offshore funds. 
For a listing of funds that pay Pershing networking or omnibus fees, please refer to 
www.Pershing.com/mutual_fund.htm. The mutual funds listed on this website are listed in order 
from highest to lowest paying mutual funds based on gross payments made to Pershing.  
 
Pershing Money Fund and FDIC Insured Bank Product Fees. Pershing has entered into 
agreements with money market fund companies and FDIC-insured bank deposit products service 
providers. Pershing receives fees from money fund companies and service providers for making 
available money market funds and FDIC-insured bank deposit programs. A portion of Pershing’s 
fees is applied against costs associated with providing services on behalf of the fund companies 
and service providers, which may include maintaining cash sweep systems, sub-accounting 
services, dividend and interest calculation and posting, accounting, reconciliation, client statement 
preparation and mailing, tax statement preparation and mailing, marketing and distribution related 
support, and other services. These fees are paid in accordance with an asset-based formula that 
can range from 0 to 100 basis points annually. For a listing of money funds and FDIC-insured 
bank products that pay Pershing these fees, please refer to www.pershing.com/money_fund.htm.  
 
Pershing Annuity Fees. Pershing has entered into arrangements with insurance companies through 
which Pershing may receive servicing fees from certain insurance companies that participate in 
Pershing’s annuity program. These one-time fees typically amount to between $10 to $17 per 
annuity contract. In addition, Pershing receives operational reimbursement fees from certain 
insurance companies for the services it provides, which may include, but are not limited to, posting, 
accounting reconciliation and client statement preparation and mailing. These fees typically 
amount to $6 per year for annuity contracts. For a listing of the insurers that pay Pershing these 
fees, please refer to www.pershing.com/annuity_fees.htm.  
 
Pershing Sponsorship Fees. Mutual fund companies, annuity companies, ETF providers, money 
market providers and other providers offering investment, business and technology products and 
services offer marketing support in the form of sponsorship fee payments to Pershing (or third 
parties at Pershing’s direction) in connection with educational conferences, events, seminars, and 
workshops that Pershing offers to its broker-dealer or investment professional customers. These 
payments are made through arrangements with investment providers and may be for the expenses 
of educational materials or other conference-related expenses. Generally, the smallest level of 
sponsorship is $5,000.00, and the level of sponsorship can increase depending on the opportunity. 
For a listing of companies that pay sponsorship fees to Pershing for events, please refer to 
www.pershing.com/event.  
 
Pershing Payments for Order Flow. Pershing may receive compensation in connection with 
routing orders to the marketplace for execution, subject to its obligations to seek best execution. 
Such compensation may be received from unaffiliated broker-dealers or from securities exchanges.  

http://www.pershing.com/annuity_fees.htm
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In all cases, Pershing seeks best execution in routing orders. For a description of the compensation 
earned by Pershing in connection with routing orders, and Pershing’s procedures in routing orders, 
please refer to Pershing’s disclosure at www.orderrouting.com/orderrouting/HOME.  
 
Pershing Float Income. From time to time, Pershing may obtain a financial benefit attributable to 
uninvested cash balances held in the Brokerage Account. These cash balances result from (1) cash 
awaiting investment and (2) cash pending distribution. This is because Pershing may invest these 
cash balances or use them to fund certain of its business activities, whereby Pershing keeps the 
difference between any interest paid and other costs incurred by it with respect to these cash 
balances and the interest or other income earned on its loans, investments and other assets. For 
more information regarding float income, please refer to Pershing’s disclosure at 
www.pershing.com/business_continuity.html#float_disclosure. 
  

 
Referral/Solicitor Fees:  
If your account was referred to us by a third party, please refer to the applicable disclosure letter/document 
provided to you at the time of the referral for information regarding any fees that may have been paid by 
Private Client Services to the referring party.  
 

The foregoing are the services, transactions and fees that may be offered to plan clients. Certain services 
or transactions referenced or discussed herein or otherwise provided with respect to your Brokerage 
Account may not require an ERISA prohibited transaction exemption or may be covered by an exemption 
other than Section 408(b)(2) of ERISA and as such, are not covered by this Disclosure Document. Your 
Brokerage Account could be subject to fees not disclosed herein and you should refer to your Client 
Documents (or disclosure document provided by Private Client Services or other service provider) for 
information on any fee not specifically referenced herein. 

 

If you have any questions concerning this 408(b)(2) Disclosure Document or the information provided to 
you concerning our brokerage services and compensation, or you need a copy of your Client Documents, 
please contact your Private Client Services representative. 

 

Securities and Advisory products and services offered through Private Client Services,  Member 
FINRA, SIPC and a Registered Investment Advisor.  Home Office located at 2225 Lexington Road, 
Louisville, KY 40206 (502) 451-0600 

http://www.orderrouting.com/orderrouting/HOME
http://www.pershing.com/business_continuity.html#float_disclosure

